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Confidential Presentation
General
The information provided in this presentation pertaining to Voleo Trading Systems Inc. (“Voleo” or the "Company"), its business assets, strategy and operations is for general informational purposes only and is not
a formal offer to sell or a solicitation of an offer to buy any securities, options, futures, or other derivatives related to securities in any jurisdiction and its content is not prescribed by securities laws. Information
contained in this presentation should not be relied upon as advice to buy or sell or hold such securities or as an offer to sell such securities. This presentation does not take into account nor does it provide any
tax, legal or investment advice or opinion regarding the specific investment objectives or financial situation of any person. While the information in this presentation is believed to be accurate and reliable, Voleo and
its agents, advisors, directors, officers, employees and shareholders make no representation or warranties, expressed or implied, as to the accuracy of such information and Voleo expressly disclaims any and all
liability that may be based on such information or errors or omissions thereof. Voleo reserves the right to amend or replace the information contained herein, in part or entirely, at any time, and undertakes no
obligation to provide the recipient with access to the amended information or to notify the recipient thereof.
The information contained in this presentation is intended only for the persons to whom it is transmitted for the purposes of evaluating the Company. The information contained in this presentation supersedes any
prior presentation or conversation concerning the Company. Any information, representations or statements not contained herein shall not be relied upon for any purpose.
Neither the Company nor any of its representatives shall have any liability whatsoever, under contract, tort, trust or otherwise, to you or any person resulting from the use of the information in this presentation by
you or any of your representatives or for omissions from the information in this presentation. Additionally, the Company undertakes no obligation to comment on the expectations of, or statements made by, third
parties in respect of the matters discussed in this presentation.
Confidentiality
This presentation is confidential and is intended, among other things, to present a general outline of the Company. The contents are not to be reproduced or distributed to the public or press. Each person who
has received a copy of this presentation (whether or not such person purchases any securities) is deemed to have agreed: (i) not to reproduce or distribute this presentation, in whole or in part, without the prior
written consent of the Company, other than to legal, tax, financial and other advisors on a need to know basis, (ii) if such person has not purchased securities, to return this presentation to the Company upon its
request, (iii) without the prior written consent of the Company, not to disclose any information contained in this presentation except to the extent that such information was (a) previously known by such person
through a source (other than the Company) not bound by any obligation to keep such information confidential, (b) in the public domain through no fault of such person, or (c) lawfully obtained at a later date by
such person from sources (other than the Company) not bound by any obligation to keep such information confidential, and (iv) to be responsible for any disclosure of this presentation, or the information
contained herein, by such person or any of its employees, agents or representatives (“Representatives”).
In addition you acknowledges that you are aware, and you will advise your Representatives who are informed as to the matters which are the subject of this Presentation, that the applicable securities laws
prohibit any person who has received from an issuer material, non-public information concerning such issuer from purchasing or selling securities of such issuer or from communicating such information to any
other Person. You further agree that you will keep, and you will advise your Representatives of their obligations to keep, confidential any material non-public information disclosed in this presentation.
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Forward-Looking Information
This presentation contains forward looking statements and forward looking information (collectively, “forward looking statements”) within the meaning of applicable securities laws. These forward looking
statements relate to future events or the future performance of Voleo Trading Systems Inc. (“Voleo”, the “Company”). All statements other than statements of historical fact may be forward looking statements. In
some cases, forward looking statements can be identified by terminology such as “may”, “will”, “should”, “expect”, “plan”, “anticipate”, “believe”, “estimate”, “predict”, “potential”, “continue”, or the negative of
these terms or other comparable terminology. These forward looking statements are only predictions. Actual events or results may differ materially. In addition, this presentation may contain forward looking
statements attributed to third party industry sources. Undue reliance should not be placed on these forward looking statements, as there can be no assurance that the plans, intentions or expectations upon
which they are based will occur. By their nature, forward looking statements involve numerous assumptions and known and unknown risks and uncertainties, both general and specific, which contribute to the
possibility that the predictions, forecasts, projections and other forward looking statements will not occur. Forward looking statements in this presentation speak only as of the date of this presentation.
Forward looking statements in this presentation include, but are not limited to, statements with respect to expectations as to future operations of Voleo; use of proceeds; timetable to achieve business objectives
and milestones; user growth; revenue projections; Voleo' business model and strategy, the criteria to be considered in connection therewith and the benefits to be derived therefrom, including the anticipated
desire for the Voleo application; impact of governmental regulation; expected operating costs, general administrative costs, costs of services and other costs and expenses; ability to meet current and future
obligations; treatment under governmental regulatory regimes; and ability to obtain equipment, services and supplies in a timely manner.
Although the Company believes that the expectations reflected in the forward looking statements are reasonable, there can be no assurance that such expectations will prove to be correct. None of the Company,
or its affiliates can guarantee future results, levels of activity, performance or achievements. Moreover, neither the Company, its affiliates nor any other person assumes responsibility for the outcome of the forward
looking statements. Many of the risks and other factors are beyond the control of the Company, which could cause results to differ materially from those expressed in the forward looking statements contained in
this presentation. The risks and other factors include, but are not limited to: failure to realize the anticipated benefits of being a public company; failure to operate and grow Voleo’s business effectively; the
availability of financial resources to fund the Company’s expenditures; impact of competition and the competitive response to the Company’s business strategy, including the competitive response from existing
financial services firms and potential new market entrants which may compete with the Company; protection of intellectual property; third party performance of obligations under contractual arrangements;
prevailing regulatory, tax and other applicable laws and regulations; network security risks and theft and risk of products offered by the Company; the effects of product development and the need for continued
technology change; stock market volatility and market valuations; risk related to cryptocurrencies; uncertainty in global financial markets; and the other factors.
These factors should not be considered exhaustive. With respect to forward looking statements contained in this presentation, the Company and Voleo have made assumptions regarding, among other things:
the impact of increasing competition; conditions in general economic and financial markets; current technology; cash flow; future exchange rates; timing and amount of capital expenditures; effects of regulation
by governmental agencies; future operating costs; and the Company’s ability to obtain financing on acceptable terms. Readers are cautioned that the foregoing list of factors is not exhaustive and that additional
information on these and other factors that could affect the Company’s operations or financial results is discussed in this presentation. Copies of these documents are available on SEDAR at www.sedar.com.
The forward looking statements herein are expressly qualified by this cautionary statement. The Company is not under any duty to update or revise any of the forward looking statements except as expressly
required by applicable securities laws.
Information is provided in this presentation comparing Voleo' proposed business model to other financial services providers including self-directed brokers, robo advisers, thematic applications, copytrading
applications and social media applications (collectively, the "Peer Companies"). The Peer Companies have been included in this presentation based on Voleo management's belief of the similarity of the business
of the Peer Companies to the proposed business model of Voleo. Information on the Peer Companies was obtained from public sources and has not been verified by Voleo. All of the individual comparables
presented herein are speculative and have inherent risks that are associated with each Peer Company including, but not limited to, operations, cost inflation, financing risk, government taxes and fees, government
regulations and currency exchange rates, which can impact the comparable metrics presented. Factors specific to the operations and financial position of each of the Peer Companies may not in all respects
necessarily be consistent with those of Voleo. Of note, the Peer Companies include companies that may have significant cost advantages over Voleo Investment decisions should not be based solely on the
comparables provided in this presentation due to the inherent risks described herein. The historic information presented with respect to Peer Companies are not indicative of future performance of results. If any of
the comparables herein contain a misrepresentation, an investor does not have a remedy under applicable securities legislation.
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Executive Summary
User Demographics

Overview
§

§
§
§

We are a mobile fintech company that is transforming the
retail investing space with the only true social investing
application and end to end investment club solution

30.0%

From setting up a club to trading with your team:
anywhere, any device, anytime, Voleo supports it all!

15.0%

25.0%

10.0%
5.0%
0.0%
18-24 25-30 31-35 36-40 41-45 46-50 51-55 55-60

Registered in the U.S. as a broker-dealer with FINRA, SIPC,
and SEC
Expansion opportunities both geographically and into
additional asset classes

§

B2B pipeline for white-labeled product for financial
institutions around the world

§

~$8M invested to date

§

30%+ of ownership by insiders and management

Males: 54%
Females: 46%

20.0%

Significant regulatory, legal and development milestones
achieved; high barrier to entry for competitors

§

Males Average Age: 35
Females Average Age: 44

Females

Males

Key Partners and Collaborators

4

60+

Investor Highlights
¨

1

Significant Market
Opportunity

¨

¨

¨

2

Industry Reputation

¨

¨
¨

¨

3

Positioned For Growth

¨

¨

¨
¨

4

Additional Opportunities

¨

Ready-built scalable business to consumer (B2C) platform in the United States with estimated serviceable market of 50
million users
Positioned to capture retail assets from younger investors by offering a differentiated product suite targeted specifically to
Millennial and Generation Z individuals. $30 trillion in wealth expected to transfer to younger generations over the next 30
years in the US alone
International business to business (B2B) pipeline for white-labeled and custom solutions for established financial institutions
Won several awards for our innovative technology and platform including the FinTech Breakthrough Awards for Best
Trading App in 2019
Graduate of the FIS Fintech Accelerator at the Venture Center, Plug and Play FinTech in Silicon Valley & Accenture FinTech
Innovation Lab London
Strategic collaborations with Nasdaq, OTC Markets Group, and TMX Group
Registered in the U.S. as a broker-dealer with FINRA, SIPC, and SEC
Significant regulatory, legal and development milestones completed making barrier to entry for competitors high
Soft launch in mid-2017 and commercial launch with first digital marketing campaign in the second half of 2019. Since
seen a 60% invitation to sign up conversion ratio along with over 50% of users contributing funds on a recurring basis
Selected for a pilot program with a European Bank to power its branded, social investment hub

Expansion of B2C offering to new countries
Flexible technology that will allow expansion into additional asset classes such as bonds and cryptocurrency
Opportunity to monetize platform through several different streams including subscription fees, fees on premium
research and data, implementation and service fees to institutions, advertising fees, and customer referrals
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Voleo Leadership Team
Management
Glen Wilson
Interim CEO

Over 25 years experience in the
telecommunications industry as
operations and strategy leader.
Built a national customer service
organization to support top clients
across Canada

Thomas Beattie, BComm, CFA
CCO

Board of Directors
Gordon Jones, BSc, MBA
VP Product

20 years of financial and mobile
application development
experience. Previously with
Broadridge

Chitman Uppal, BComm, CFA
VP Compliance & Operations

More than 15 years in financial
services, investment banking and
start-ups. A champion for financial
literacy; wants to create a generation
of informed, empowered investors

Vast experience in risk
management and asset allocation.
Considerable expertise in business
strategy

Daniel Lee, CPA, CA

Anthony Tsui,
Technical Advisor

CFO

9 years of progressive experience
in public practice and in industry
with a start-up software and
technology industry specialty

20 years of software development,
business analysis, testing and
support. Previously with
Broadridge

Lauren Wilson, MBA

Sheila Paine, BA

Over 15 years of experience in
marketing and sales strategy and
execution. Expertise in scaling digital
programs resulting in loyal customer
advocates

Over 30 years’ experience as a
senior paralegal, specializing in
corporate, securities and regulatory
matters both in Canada and the
United States.

Director of Marketing

Corporate Secretary
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Mark Morabito, BA JD
Executive Chairman

Brad Wiggens, JD, LLM
Independent Director

20 years of public market
experience helping in the
development of companies and
aiding in raising over $1BN
including two NYSE listings

Founder and CEO of
SecuritiesLawUSA, PC. Many
years’ experience as a U.S.
securities lawyer, as an SEC staff
attorney and private practitioner

Jay Sujir, BA, LLB
Founder, Director

Mark Lotz, CA

20 years experience with Farris
and Anfield, Sujir, Kennedy &
Durno. 30 years experience
acting for public and private
companies
.

Independent Director
Chartered Accountant with 18
years of experience primarily in
the minerals industry and
related securities businesses.
Served as a senior executive
officer for two Vancouver
based securities firms and a
financial compliance officer for
the Vancouver Stock Exchange

Massive Market Opportunity
67% of millennials are

unhappy with how
they currently invest

86% of millennials

put money aside
each month

57%

50M

US Market
Entryway

estimated
serviceable
market
Internal Voleo estimate based on an analysis of age and
income demographics in the United States.

Millennials that would
change their bank for a
better tech platform

JP Morgan Chase Strategic Update, 2018

Increasing demand for higher
quality mobile apps, with a
broader range of innovative
and personalised services, is
what is driving fintech
"What separates Millennial
investors from previous
generations is not just greater
mobile usage; they're actually
approaching investing in a
fundamentally different way" Michael Foy, Senior Director of Wealth &
Lending Intelligence at J.D. Power

Over the next 30 years, an estimated $30 trillion of
wealth will exchange hands from the baby boomers to
Generation Xers and Millennials1

1. https://www.forbes.com/sites/forbesbusinessdevelopmentcouncil/2018/08/28/the-millennial-wealthtransfer
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Meet Voleo
A customizable investing
experience where users can:
ü Sign up via mobile in minutes
ü Invite their friends, family,
colleagues to join
ü Link their accounts
ü Propose, discuss, vote and trade
on investment ideas
ü Compete, discuss, compare,
learn, grow, repeat!
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The Social Investing Hub
The digital investment club application
designed for today’s investor
§

Social experience

§

Community trading

§

Follow other top clubs and investors

§

Flexible watchlist

§

Gamification elements

§

Educational tools

§

Comprehensive analytics and reporting
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Current Mobile Investing Landscape
Investing Experience Focus

Self-Directed
Uniquely positioned
to succeed in a
valuable, growing
industry

Thematic
Gamified
Copytrading
Robo Advisors

Social Media

Community Engagement Focus
10

Voleo User Traction

AUM (1/100th scale)

Engaged teams are valuable, long-term customers
§ Average invitations sent per group: 17
§ Invitation to sign-up conversion rate: 62%

Voleo B2C
Traction to Date

Registered users

§ Average club size: 10
§ Age range of users: 18 to 85 – including three-generation
clubs

§ Average session length: 5-7 minutes
Created clubs
46% of users are women
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>60% of users made a deposit in the last month!

*Assets under management on Voleo platform

Valuable User Insights – Watchlist Case Study
While the tech sector is the favorite for both men and women, more men are
watching tech, ETFs, industrials and basic materials while more women are
watching utilities, consumer stocks and healthcare names

Watchlist Sectors by Gender

Watchlist By Sector

Males

Healthcare
Consumer Cyclical
Financial Services
Consumer Defensive
Industrials
Energy
Communication Services
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Technology

Females

Utilities
Funds / ETF
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USER DEMOGRAPHICS

Unsurprisingly, the larger states have the largest user bases. More interestingly, the
average male user is in his mid-30s while the average female user is in her mid-40s,
and nearly half of all Voleo users are female

By State

By Age
30.0%

Males: 54%
Females: 46%

Texas
California

25.0%

New York
Georgia
Florida

20.0%

Maryland
Pennsylvania

15.0%

Illinois
Virginia
Michigan

10.0%

New Jersey
North Carolina
Missouri

5.0%

Ohio
Louisiana

0.0%

Connecticut

Male average Female average
35
44
18-24 25-30 31-35 36-40 41-45 46-50 51-55 55-60

South Carolina
Kansas

Females

Other
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Males

60+

CURRENT USER ACTIVITY

Broad Geographic Distribution of Users
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Monetization Model
B2C
US Market
Social Investing Hub

B2B
White Label
Financial institutions

B2B
Custom Applications
Bespoke solutions

•
•
•
•

ü Retail investors
ü Individual accounts
ü Investment clubs

ü Credit unions
ü Community banks
ü Global financial
institutions

•
•

•

ü Tier 1 banks
ü Cryptocurrency*
ü Adjacent verticals

•

*TSX Venture Exchange has restricted any cryptocurrency white-label to regulated exchanges
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Monthly subscription fee
Premium research and data
Advertising of financial services
Interest from idle cash in accounts

Monthly licensing fees –
scalable based on usage
Revenue share % of fees

Custom integrations and
development
Marketing fees and customer
referral fees

Disrupting Customer Acquisition
Voleo’s unique club based format and viral social elements reduces customer
acquisition costs to a fraction of traditional banks and financial advisors
Average Customer Acquisition Cost

$
$

$
$

$9251

~$100*

Traditional

Voleo

$

$
$

$

$

$

1 https://ark-invest.com/research/digital-wallet-companies
https://finance.yahoo.com/news/broadridge-survey-reveals-high-growth-110000353.html
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*estimate based on Voleo’s efforts to attract the founder who recruits and builds their club.
Current average club size of 10

Notable Collaborations & Awards

“

Nasdaq is a strong supporter
of financial literacy and our
collaboration with Voleo to
help retail investors
understand and participate in
the markets is another step
forward.
Oliver Albers
Global Head of Strategic Partnerships
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Supporting Financial Literacy
Voleo TSX
Equity Trading Competition

Voleo Equity Trading
Competition Sponsored by Nasdaq

§ Held Q4 2015 – Q1 2016

§ 2017; 2018; 2019/20 underway

§ C$25,000 prize pool

§ $10,000 prize pool

§ 4.5 month duration

§ 10 week duration

§ 700+ Canadian University teams

§ 300+ US University teams

§ 15,000+ simulated trades

§ 3,000 simulated trades
18

Our Journey to Date
Raised $4M and
listed on TSX-V
Integrated with
clearing broker
Filed initial
patent
application in
US
First prototype,
alpha-tested by
MBA students

Participated in
Accenture FinTech
Completed
mobile app MVP Innovation Lab,
London
Piloted our
SimuTrader with National patents
filed, US and Canada
TMX Group

2014

2015

2016

FINRA registered
across US
1st Nasdaq
collaboration
Participated in Plug
and Play Fintech
Accelerator in
Silicon Valley

Participated in FIS
FinTech Accelerator
Enhanced
automation and
product features

Commenced
B2B partnership responsive web app
announced w/ OP for B2B partnerships

19

Signed pilot software
project with Haywood
USA

1st

2018

2017

First B2C digital
advertising campaign

2019

Listed on OTC-QB

2020
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Thank you!
Please contact us for more information
Glen Wilson, CEO
glen@myvoleo.com
Tel: +1 778-945-8721

Corporate Head Office
1240 – 1140 West Pender Street
Vancouver, BC, V6E 4G1
Tel: +1 604-681-8030
Fax: +1 604-681-8039

myvoleo.com | ir.myvoleo.com
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